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"Over the years, I have seen them all, and Warren
Greshes is one of the very best. In his wonderful new
book, Warren distills a lifetime of sales training into
sixteen actionable tools, which, if you use them, will
guarantee that you too reach your goals." -Mark Terry,
President, Harman Pro Group "A great read! Warren
says it all in a way that's not only easy to understand, but
even easier to implement. No need to ever read another
book on this subject." -John Gamauf, President
Consumer Replacement Tire Sales Bridgestone
Firestone North American Tire, LLC "Put this book on
your must-read list if you want to learn successful
strategies for taking your distribution team to the next
level. Through motivation and education, Warren
Greshes has captivated our very best top managers and
producers. He pushes them to succeed and to keep their
goals out in front of them, all the while maintaining a
clear message, infused with his sense of humor. Warren
has helped pave our way to success." -Bernadette
Mitchell, Vice President Retirement Benefits Group, AXA
Equitable "Warren is truly an expert in the field of sales!
His grassroots ideas are practical, designed for
immediate implementation, and are sure to lead to topnotch results. This book is a must-read for those new to
sales and those veteran salespeople who want to take
their skills to the next level." -Raj Madan, corporate
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marketing executive, financial services industry
Most people wake up and drive to a job that they hate.
Think about your five closest friends. Are they happy?
Do they live their lives with purpose? Do you? We put on
a fake front for what we want people to see and think
about us, but the reality is most people aren’t happy.
We’re lost. We settle. We aren’t happy with where we
are. You can’t be happy if you don’t know your purpose.
It’s not possible. You want more but you don’t even
know where to start. You know there is more out there.
You see others having success and you want it, too;
there is nothing wrong with that. You just need help
finding your purpose so you can find the success you
see all around you. You can be productive, crush your
goals, pretend that all the things that you’ve acquired
actually mean something…but at the end of the day, if
you don’t know your purpose, you’ll always feel like
there’s something missing. You’ll know that you’re
capable of more and that you’re not living the life you
should be. You might be fooling the world, but you’re not
fooling the person looking back at you in the mirror. You
need to find your actual power source. Your purpose is
your source of power. Once you find your purpose it’ll
fuel you for life. You’ll do things that you never thought
you were capable of. Achieving your purpose will force
you to morph into a stronger version of yourself. You’ll
have to push through fears, insecurities, and doubts that
held you back. But somehow it’ll all feel possible and
necessary because you’re purpose-driven now…and
that’s the only thing you’ll ever need.
Over twenty years ago, Worre began focusing on
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developing the skills to become a network marketing
expert. Now he shares his wisdom in a guide that will
ignite your passion for this profession and help you make
the decision to create the life of your dreams. He shows
you how to find prospects, present your product, help
them become customers or distributors, and much more.
Sell or Be Sold: How to Get Your Way in Business and in
Life by Grant Cardone - Book Summary Readtrepreneur (Disclaimer: This is NOT the original
book, but an unofficial summary.) What if we are viewing
the world in an incorrect way? Every aspect in our life
should be viewed as a sale to obtain the best possible
results. Sell or Be Sold kicks off from the premise that by
viewing everything as a sale, it becomes simpler to
tackle problems and bend them to your will. Evidently,
knowing the principles of selling is key to make this
philosophy work but don't worry if you're a rookie, Grant
Cardone is here to show you the ropes. (Note: This
summary is wholly written and published by
readtrepreneur. It is not affiliated with the original author
in any way) "A little imagination combined with massive
action goes a long way." - Grant Cardone Helping you
achieve success in your professional and personal live,
Sell or Be Sold is a title worth reading. It will widen your
horizons regarding the ideal perspective you should have
on life and it would provide with a great deal pleasure
when you notice how much control you will get to have
when facing problematic situations. By becoming a
master salesman, you will realize how easy is to talk
your way out of many issues and benefit from them. The
most successful individuals possess "people skills" and
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you should develop them as well. Grant Cardone claims
that his book will sharpen your sales instincts so you can
apply them to every situation in your life. P.S. Sell or Be
Sold is a fantastic book that will help you master the art
of selling and teach you how to see everything in life as a
sell, because it truly is. The Time for Thinking is Over!
Time for Action! Scroll Up Now and Click on the "Buy
now with 1-Click" Button to Grab your Copy Right Away!
Why Choose Us, Readtrepreneur? ? Highest Quality
Summaries ? Delivers Amazing Knowledge ? Awesome
Refresher ? Clear And Concise Disclaimer Once Again:
This book is meant for a great companionship of the
original book or to simply get the gist of the original book.
“Learn to close, and you will never be without work, and
will never be without money.” — Grant Cardone
If you want to know, step by step, how to quickly, easily,
and smoothly walk anyone from being a skeptical
prospect to a happy customer that refers you friends,
family, and colleagues...then you want to read this book.
Here's the deal: Selling is, at its core, isn't a patchwork of
cheesy closing techniques, annoying high-pressure
tactics, or gimmicky rebuttals. True salesmanship follows
very specific laws, has very specific steps and stages,
and leaves a customer feeling happy and helped. It's
honest, respectful, enlightening, friendly, and done with
real care. It's the type of selling that wins you not only
customers, but fans. Not coincidentally, this is the type of
selling that truly great salespeople have mastered. This
is the type of selling that keeps pipelines full and moving,
and that builds a strong, loyal customer base that
continues to give back to you in the form of customer
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loyalty, reorders, and referrals. Well, that's what this
book is all about. It will give you a crystal-clear picture of
the exact steps that every sale must move through and
why, and how to methodically take any prospect through
each, and eventually to the close. And how to do it with
integrity and pride. In this book, you'll learn things like...
The eight precise steps of every sale. Leave any out,
and you will struggle. Use them all correctly, and you will
be able to close unlimited sales. The true purpose of the
presentation and the crucial, often-missing steps that
need to be taken first. If you're making the same
presentation mistakes as most other salespeople, this
chapter alone could double your sales. How to easily
discover which prospects can use and pay for your
product/service, and which can't. Time is your most
valuable commodity as a salesperson, and if wasted, it
costs you money. Know exactly when it's time to go for a
close, and know how to smoothly create an abundance
of closing opportunities. This is the hallmark of every
master closer. Learn it, use it, and profit. Why it's a myth
that you need to know multiple ways to close deals.
Learn this one, simple method, and you'll be able to use
it to close all of your sales. Simple formulas to turn any
objection into a closing opportunity. Use them and never
fear hearing a prospect's objection ever again. And a
whole lot more! This is more than a just a book, really.
It's a step-by-step sales training course. Each chapter
ends with precise exercises that will help you master
each technique taught and each step of the sales
process. If you are new to sales, make this book the first
one you read, and you will greatly increase your chances
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for quick success. If you are a seasoned veteran and are
looking for ways to improve your numbers, this book will
help you make your sales goals a reality. SPECIAL
BONUS FOR READERS! With this book you'll also get a
free "Road Map" from the author that lays out, in a PDF
chart, every step and key principles taught in the book.
Print it out and keep it handy because it makes for a
great "cheat sheet" to use while selling, or just to refresh
on what you've learned. Scroll up, click the "Buy" button
now, learn the secrets of master closers, and use them
to immediately improve your numbers!
After ten years since his last best-selling book, Dan Lok,
founder of Closers.com is finally unveiling his new book!
In Unlock It, you'll find the strategies and methods Dan
used personally to go from being a poor immigrant boy
with $150,000 debt to becoming a global social
phenomenon and the leader of the largest virtual closing
organization in the world. If you are struggling financially,
you'll learn how to develop skills not taught in schools
that will increase your income and Financial Confidence.
If you are building or leading an organization, you'll get
an inside look at how Dan Lok strategically scaled his
organization through a combination of digital media and
Social Capital, High-Ticket Closers and an unbeatable
team culture. Wherever you are, Unlock It will show you
how to find your own way to achieving wealth, success
and significance.
TIMELESS WISDOM from the ORIGINAL
PHILOSOPHER of PERSONAL SUCCESS "No matter
who you are or what you do, you are a salesperson.
Every time you speak to someone, share an opinion or
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explain an idea, you are selling your most powerful asset
. . . you! In How to Sell Your Way Through Life,
Napoleon Hill shares valuable lessons and proven
techniques to help you become a true master of sales."
—Sharon Lechter, Coauthor of Think and Grow Rich:
Three Feet from Gold; Member of the President's
Advisory Council on Financial Literacy "These proven,
time-tested principles may forever change your life."
—Greg S. Reid, Coauthor of Think and Grow Rich: Three
Feet from Gold; Author of The Millionaire Mentor
"Napoleon Hill's Think and Grow Rich and Laws of
Success are timeless classics that have improved the
lives of millions of people, including my own. Now, we all
get the chance to savor more of his profound wisdom in
How to Sell Your Way Through Life. It is a collection of
simple truths that will forever change the way you see
yourself." —Bill Bartmann, Billionaire Business Coach and
Bestselling Author of Bailout Riches
(www.billbartman.com) Napoleon Hill, author of the
mega-bestseller Think and Grow Rich, pioneered the
idea that successful individuals share certain qualities,
and that examining and emulating these qualities can
guide you to extraordinary achievements. Written in the
depths of the Great Depression, How to Sell Your Way
Through Life explores a crucial component of
Achievement: your ability to make the sale. Ringing
eerily true in today's uncertain times, Hill's work takes a
practical look at how, regardless of our occupation, we
must all be salespeople at key points in our lives. Hill
breaks down concrete instances of how the Master
Salesman seizes advantages and opportunities, giving
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you tools you can use to effectively sell yourself and your
ideas. Featuring a new Foreword from leadership legend
Ken Blanchard, this book is a classic that gives you one
beautifully simple principle and the proven tools to make
it work for you.
From the millionaire entrepreneur and New York Times
bestselling author of The 10X Rule comes a bold and
contrarian wake-up call for anyone truly ready for
success. One of the 7 best motivational books of 2016,
according to Inc. Magazine. Before Grant Cardone built
five successful companies (and counting), became a
multimillionaire, and wrote bestselling books... he was
broke, jobless, and drug-addicted. Grant had grown up
with big dreams, but friends and family told him to be
more reasonable and less demanding. If he played by
the rules, they said, he could enjoy everyone else’s
version of middle class success. But when he tried it
their way, he hit rock bottom. Then he tried the opposite
approach. He said NO to the haters and naysayers and
said YES to his burning, outrageous, animal obsession.
He reclaimed his obsession with wanting to be a
business rock star, a super salesman, a huge
philanthropist. He wanted to live in a mansion and even
own an airplane. Obsession made all of his wildest
dreams come true. And it can help you achieve massive
success too. As Grant says, we're in the middle of an
epidemic of average. The conventional wisdom is to
seek balance and take it easy. But that has really just
given us an excuse to be unexceptional. If you want real
success, you have to know how to harness your
obsession to rocket to the top. This book will give you the
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inspiration and tools to break out of your cocoon of
mediocrity and achieve your craziest dreams. Grant will
teach you how to: · Set crazy goals—and reach them,
every single day. · Feed the beast: when you value
money and spend it on the right things, you get more of
it. · Shut down the doubters—and use your haters as fuel.
Whether you're a sales person, small business owner, or
9-to-5 working stiff, your path to happiness runs though
your obsessions. It's a simple choice: be obsessed or be
average.
NAPOLEON HILL TEACHES MASTER
SALESMANSHIP Few people have ever understood
salesmanship as well as Napoleon Hill. In addition to
being the world-famous author of the best-selling selfhelp books of all time, Hill became a legend in business
circles for personally teaching salesmanship and writing
sales courses that were so effective they turned around
failing companies by multiplying sales many times over.
Based on Napoleon Hill-s manual for master
salesmanship this program presents material from
virtually everything Hill wrote on the subject of sales and
selling. EVERYONE HAS SOMETHING TO SELL No
matter who you are or what you do, every time you meet
someone, explain an idea, talk on the telephone, or give
your opinion, you are selling your most valuable assetYOU! Whether you are personally selling, or selling your
personality, there are valuable lessons for you to learn
and proven techniques for you to master in this new,
updated Selling You! Edition of Napoleon Hill-s classic
course in sales and selling
The 10X Quote book is derived from The 10X Rule, The
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Only Difference Between Success and Failure by New
York Times bestselling author and self made
multimillionaire entrepreneur, Grant Cardone. The 10X
lifestyle is one that calls for massive action towards
greatness in all aspects of life. This quote book is a
compliment to the original book and offers a daily boost
of inspiration to continue along a path towards success.
During economic contractions, it becomes much more
difficult to sell your products, maintain your customer
base, and gain market share. Mistakes become more
costly, and failure becomes a real possibility for all those
who are not able to make the transition. But imagine
being able to sell your products when others cannot,
being able to take market share from both your
competitors, and knowing the precise formulas that
would allow you to expand your sales while others make
excuses. If You’re Not First, You’re Last is about how to
sell your products and services—despite the
economy—and provides the reader with ways to
capitalize regardless of their product, service, or idea.
Grant shares his proven strategies that will allow you to
not just continue to sell, but create new products,
increase margins, gain market share and much more.
Key concepts in If You’re Not First, You’re Last include:
Converting the Unsold to Sold The Power Schedule to
Maximize Sales Your Freedom Financial Plan The
Unreasonable Selling Attitude
The Closer's Survival GuideOver 100 Ways to Ink the
DealGrant Cardone
Summary, Analysis & Review of Grant Cardone’s Be
Obsessed or Be Average by Instaread Preview: Be
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Obsessed or Be Average by Grant Cardone explains
how to harness an obsessive or addictive personality for
success in the business world. Cardone experienced
loss in his family, first economically and then when his
father died, and eventually became a struggling car
salesman with a drug addiction problem. When he
finished a short rehabilitation program, he decided to
manage his tendency toward addiction by expending his
energy on self-improvement in business and his personal
life. He became one of the top automotive salespeople in
the country, started investing in real estate, and now
owns properties worth $400 million. He attributes this to
his obsession with success, which he applies to his
family life as well as his business. The first step of
obsession-powered success is to embrace an obsessive
personality. A person’s obsession should be focused on
his or her purpose. Maintaining an obsession involves
“feeding the beast” by… PLEASE NOTE: This is a
Summary, Analysis & Review of the book and NOT the
original book. Inside this Summary, Analysis & Review of
Grant Cardone’s Be Obsessed or Be Average by
Instaread · Overview of the Book · Important People ·
Key Takeaways · Analysis of Key Takeaways About the
Author With Instaread, you can get the key takeaways
and analysis of a book in 15 minutes. We read every
chapter, identify the key takeaways and analyze them for
your convenience. Visit our website at instaread.co.
In Crush It!, online marketing trailblazer Gary
Vaynerchuk tells business owners what they need to do
to boost their sales using the internet—just as he has
done to build his family’s wine store from a $4 million
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business to a $60 million one. Crush It! will show readers
how to find their passion, then step by step how to turn it
into a flourishing, monetized business.
A revised and updated edition of How to master the art of
selling, which educates on how to succeed in sales,
including new information on using the latest research
techniques and using e-mail and online resources to
generate deals more quickly and efficiently
Why you must envision, create and defend your personal
empire.Advise for business, life and love.
Have you ever blamed or criticized God for something
bad that happened to you? Do you feel like confronting
and taking Him to task for all the rubbish that is
happening around? Then look no further. Just become
an atheist. But isn’t that something to do with not
believing in god? Yes, of course. But how will that help?
Well, becoming an atheist has several advantages.
Firstly, you can quickly become famous. If you take the
traditional route of becoming famous by believing in god
it may take a long time, and there is no guarantee
because gods are not very generous with boons
nowadays. Secondly, as an atheist you are free from
everything. You can now make fun of religious people,
live life anyway you want, have no fears of punishment in
hell, automatically become a scientific person, commit
sins freely, don’t have to blame god for anything, get
noticed in a crowd, etc. And you can also lambast god
freely without any guilt or bad feelings.Aha, you are now
curious to know how to become an atheist, right? Then
look no further. Everything you wanted to know about
how to become an atheist, but were too embarrassed to
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ask is available right here in this nutty book. It contains
the most comprehensive specifications and do’s &
don’ts for every aspiring atheist. So let us get started
before god accidentally appears before you and spoils
your plans
Do you want more free book summaires like this?
Download our app for free at
https://www.QuickRead.com/App and get access to
hundreds of free book and audiobook summaries. Learn
the differences between success and failure in this easyto-follow guide laid out by top business guru, Grant
Cardone. When it comes to success, people often
believe that success just isn’t for them. They read the
inspiring quotes, the cute mottos, they even know what
they have to do, but it never seems to work out. Luckily,
Grant Cardone has spent decades creating a formula for
success that works. With experience as a top sales
trainer and business owner, Cardone lays out his exact
tips for achieving even the craziest dreams. With the 10X
Rule, you’ll learn what it takes to find success and how
one simple rule can help you achieve goals that once
seemed impossible. The 10X rule can be applied to any
area of life, and as you read you’ll learn key information,
including how settling for an average life is dangerous,
how becoming obsessed is a good thing, and why
success requires a childlike mindset.
Summary, Analysis & Review of Grant Cardone’s The
10X Rule by Instaread Preview: The 10X Rule: The Only
Difference Between Success and Failure by real estate
mogul Grant Cardone is a no-holds-barred exhortation
for people to aim higher and work harder. By employing
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this discipline, people can render themselves impervious
to even the most unforeseeable of obstacles. Success is
available for anyone who wants to seize it. Regardless of
background, intellect, wealth, or personality, anyone can
achieve great things by multiplying their goals by 10.
Once they set a lofty goal, people must then multiply
their efforts by 10 in order to achieve it. At no point along
the way, even when the going gets rough, should an
unreasonable goal be recalibrated to make it easier to
reach. Instead, individuals must further increase their
efforts and actions to reach the initial goal. Far too often,
people seek to remove the weight of responsibility for
success or failure from themselves. It is much easier…
PLEASE NOTE: This is a Summary, Analysis & Review
of the book and NOT the original book. Inside this
Summary, Analysis & Review of Grant Cardone’s The
10X Rule by Instaread · Overview of the Book · Important
People · Key Takeaways · Analysis of Key Takeaways
About the Author With Instaread, you can get the key
takeaways, summary and analysis of a book in 15
minutes. We read every chapter, identify the key
takeaways and analyze them for your convenience. Visit
our website at instaread.co.
In this highly original take on entrepreneurship,
bestselling author, speaker, and business coach Dave
Crenshaw confronts Chaos, the prime culprit of small
business failure. He then arms you with the superhero
utility belt you need, The Focus Tools, to defeat Chaos
and build a focused business!
The 10X Rule: The Only Difference Between Success
and Failure by Grant Cardone | Book Summary |
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Readtrepreneur (Disclaimer: This is NOT the original
book. If you're looking for the original book, search this
link: http://amzn.to/2rBw7JC) Have you ever wondered
how some people became so Successful? The World
that we are living in right now is filled with opportunities.
The 10X Rule show us how to tap into these
opportunities that we never though existed. By following
Cardone's insights and formulas, you too can step
outside of your comfort zone and achieve the unlimited
success that the world has to offer. (Note: This summary
is wholly written and published by readtrepreneur.com It
is not affiliated with the original author in any way)
"There is no shortage of money, only a shortage of
people thinking big enough" - Grant Cardone For
Cardone, success is not about luck, genes, or networks,
but rather about taking action and thinking big enough. In
The 10X Rule, Cardone built a step-by-step guide to help
you convert your dreams into reality The 10X Rule has
helped many people overcome their obstacles and
achieve the success which they've always wanted. Will
you be the Next? P.S. The 10X Rule is truly an amazing
book which could potentially change your finance, life
and even relationship. By applying the 10X rule, what
seemed impossible will now seem very possible! The
Time for Thinking is Over! Time for Action! Scroll Up
Now and Click on the "Buy now with 1-Click" Button to
Get a Copy Delivered to your Doorstep Right Away! Why
Choose Us, Readtrepreneur? Highest Quality
Summaries Delivers Amazing Knowledge Awesome
Refresher Clear And Concise Disclaimer Once Again:
This book is meant for a great companionship of the
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original book or to simply get the gist of the original book.
If you're looking for the original book, search for this link:
http://amzn.to/2rBw7JC
"Rocket Fuel is for you!" - Grant Cardone Past hardships
can be a powerful gravitational force that keeps you
down and forces you to think small. To get out of orbit,
you need Rocket Fuel. In his new book, Mike "C-Roc"
Ciorrocco shows you how to convert past adversity into
ROCKET FUEL to break free from the negative pull of
pain and despair. "C-Roc offers life-changing lessons in
personal transformation that start with the question:
What Are You Made Of? This powerful question can give
you the thrust you need to achieve greatness."
"ROCKET FUEL will teach you how to overcome painful
past obstacles and build a fulfilling life where you're in
command of your future. If you're ready to shoot for the
stars, C-Roc says, "Thrust is a must!" Strap in and get
ready for the ride of your life.
Imagine this: you're face-to-face with a motivated seller.
You thought they wanted to sell their house to you... but
now that you are sitting across the table from them, they
won't budge. WHY NOT?!? If you are a real estate
investor, perhaps this has happened to you (just as it has
happened to nearly every other investor, too). The truth
is: most investors get stuck when talking to a seller, and
they struggle with closing the deal. That's where Tony
"The Closer" Robinson can help. Tony is called "The
Closer" because of his ability to close sellers simply and
efficiently using skills he learned... and skills he teaches
other people too.Tony has dedicated his life to helping
investors learn the secrets to closing more deals... even
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if they have zero sales experience!In this book, real
estate investors will learn the 21 secrets that Tony uses
to close more deals than most investors ever dream of
closing. His secrets include...- How he shifted his
mindset to master sales, and how you can do the sameThe right way to use the phone (most people do it
wrong)- The simple yet powerful technique to overcome
objections- The one thing most investors don't do (which
virtually guarantees they'll lose the deal)- His "million
dollar strategies" for investors to follow step-by-stepTony
has used these strategies to close more than 1,000
deals and he still uses them every single day.How many
more deals will YOU close when you've learned these
secrets? You do not have to be born with sales skills, nor
do you need any sales training or experience. Simply
pick up a copy of Tony's book right now and discover his
21 proven secrets to close more motivated sellers than
ever before!
#1 NEW YORK TIMES BESTSELLING AUTHOR
‘Warm, witty and romantic. The perfect feel-good read’
– Sarah Morgan on You Say It First Two sisters who
couldn’t be more different if they tried...
A bestselling author, writer, speaker, TV star, and regular
guest on FoxBusiness, NBC, MSNBC and Business
Insider, Grant Cardone has no problem selling how to be
successful-- because he is successful. His secret? He’s
obsessed with success. Drawing upon his obsession,
Cardone empowers small business owners to use theirs.
Coached by Cardone and following examples set by
other success stories, small business owners learn how
to let their obsession for their business guide them into
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expanding their operations and growing profits. Given
100 ways to take their business to the next level,
business owners are challenged to shift from a defensive
mindset to an offensive outlook, changing the primary
focus from expenses to revenue. Solutions covered
include: *Branding- how to create a unique brand
*Omnipresence - how to get your company everywhere
at little cost *Pushing your people to greatness never
allowing your staff to be average *Identifying a purpose
greater than your product or service *How to establish
value unique to price *Working your staff to their
potential not to a quota *Power of keeping your staff sold
*Treating obscurity as your only issue *Doing the things
you fear *Reaching up for business associates and
clients *Having big problems not little ones *Overcommitting to your customers *Making a list of contacts
that would change your business
THESE HABITS WILL MAKE YOU EXTRAORDINARY.
Twenty years ago, author Brendon Burchard became
obsessed with answering three questions: 1. Why do
some individuals and teams succeed more quickly than
others and sustain that success over the long term? 2.
Of those who pull it off, why are some miserable and
others consistently happy on their journey? 3. What
motivates people to reach for higher levels of success in
the first place, and what practices help them improve the
most After extensive original research and a decade as
the world’s leading high performance coach, Burchard
found the answers. It turns out that just six deliberate
habits give you the edge. Anyone can practice these
habits and, when they do, extraordinary things happen in
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their lives, relationships, and careers. Which habits can
help you achieve long-term success and vibrant wellbeing no matter your age, career, strengths, or
personality? To become a high performer, you must seek
clarity, generate energy, raise necessity, increase
productivity, develop influence, and demonstrate
courage. The art and science of how to do all this is what
this book is about. Whether you want to get more done,
lead others better, develop skill faster, or dramatically
increase your sense of joy and confidence, the habits in
this book will help you achieve it faster. Each of the six
habits is illustrated by powerful vignettes, cutting-edge
science, thought-provoking exercises, and real-world
daily practices you can implement right now. If you’ve
ever wanted a science-backed, heart-centered plan to
living a better quality of life, it’s in your hands. Best of
all, you can measure your progress. A link to a free
professional assessment is included in the book.
The book that has earned the reputation as the "Sales
Closers Bible" in six countries. Invest in this quick-read
and you will learn sales techniques and strategies that
will improve your success in both your business and
personal lives. This book delivers hundreds of master
sales closing tips that include: Recognising and acting
upon the customers personality profiles; Playing to
customers expectations based on their ethnic, economic,
and professional backgrounds; Using reverse
psychology and subtle intimidation to trap and close
difficult customers; Is this sales book right for you? This
book shows you practical approaches for turning familiar
customer objections to your favour and into sales. From
Page 19/24

Bookmark File PDF By Grant Cardone The
Closers Survival Guide 1st First Edition
Paperback
subtle insights to ingenious tactics youll learn the fine art
of being a master closer at: The initial customer
approach; The sales presentation; The set-up; The final
close.
Success in 50 Steps has been 10 years in the making,
with the author researching and compiling over 500 book
summaries into video, audio and written format on his
website Bestbookbits.com. The book takes the reader
through the steps of taking their dreams out of their head
and making them a reality. Walking the reader through
the steps to success such as dreams, passions, desire,
purpose, goals, planning, time, knowledge, ideas,
thinking, beliefs, attitude, action, work, habits, happiness,
growth, failure, fear, courage, motivation, persistence,
discipline, results and success. With the pathway to
success outlined in 50 easy steps, anyone can put into
practice the wisdom to take their personal dreams and
goals out of their head into reality. Featuring a treasure
trove of quotations from the legends of personal
development such as Tony Robbins, Jim Rohn,
Napoleon Hill, Les Brown, Zig Ziglar, Wayne Dyer, Brian
Tracy, Earl Nightingale, Dale Carnegie, Norman Vincent
Peale, Og Mandino and Bob Proctor to name a few, let
this book inspire you to become the best version of
yourself.
Do you want more free book summaries like this?
Download our app for free at
https://www.QuickRead.com/App and get access to
hundreds of free book and audiobook summaries. Learn
about the attitude that defines success. Do you want to
be at the top of your game? Do you want to be one step
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ahead? If you do, then it’s time to revamp your attitude!
Because success is a state of mind and if you want to be
successful, you have to think like a winner. Written for
anyone who wants to maximize their full potential and
seize the day, Be Obsessed or Be Average (2016) is
your handbook for becoming the best.
Shows that knowing the principles of selling is a
prerequisite for success of any kind, and explains how to
put those principles to use. This title includes tools and
techniques for mastering persuasion and closing the
sale.
The wrong man never felt so right. When helicopter
medic Daniel Bliant answers an emergency call at Phil’s
Bar, he can’t believe who the bartender is: the beautiful
woman he saw in his ER months before and hasn’t
been able to stop thinking about. He should forget her.
After all, he knows he’s damaged goods. But Annika is
intelligent, fun and totally stunning—the breath of life he
desperately needs after the incident that left him
shattered. Annika Mehta is doing just fine. She loves her
job as a kindergarten teacher, even if the pay is low and
she has a side gig working at Phil’s. At least the bar
owners are more like family. Sure, she’s reeling from a
bad breakup and the terrible event that caused it, but
she’s fine. Really. What she doesn’t need is Daniel.
He’s wrong for her in every single way—so why is their
chemistry off the charts?
I want to help you reach millionaire status, even get rich, if
you believe that you deserve to be the person in the room
that writes the check for a million dollars, ten million or even
100 million—let’s roll.
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Think and act like a Navy SEAL and you can survive
anything. You can live scared—or be prepared. “We never
thought it would happen to us.” From random shootings to
deadly wildfires to terrorist attacks, the reality is that modern
life is unpredictable and dangerous. Don’t live in fear or rely
on luck. Learn the SEAL mindset: Be prepared, feel
confident, step up, and know exactly how to survive any lifethreatening situation. Former Navy SEAL and preeminent
American survivalist Cade Courtley delivers step-by-step
instructions anyone can master in this illustrated, user-friendly
guide. You’ll learn to think like a SEAL and how to: improvise
weapons from everyday items * pack a go bag* escape massshootings * treat injuries at the scene* subdue a hijacker *
survive extreme climates * travel safely abroad* defend
against animal attacks * survive pandemic * and much more
Don’t be taken by surprise. Don’t be a target. Fight back,
protect yourself, and beat the odds with the essential manual
no one in the twenty-first century should be without. BE A
SURVIVOR, NOT A STATISTIC!
Achieve "Massive Action" results and accomplish your
business dreams! While most people operate with only three
degrees of action-no action, retreat, or normal action-if you're
after big goals, you don't want to settle for the ordinary. To
reach the next level, you must understand the coveted 4th
degree of action. This 4th degree, also know as the 10 X
Rule, is that level of action that guarantees companies and
individuals realize their goals and dreams. The 10 X Rule
unveils the principle of "Massive Action," allowing you to blast
through business clichŽs and risk-aversion while taking
concrete steps to reach your dreams. It also demonstrates
why people get stuck in the first three actions and how to
move into making the 10X Rule a discipline. Find out exactly
where to start, what to do, and how to follow up each action
you take with more action to achieve Massive Action results.
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Learn the "Estimation of Effort" calculation to ensure you
exceed your targets Make the Fourth Degree a way of life
and defy mediocrity Discover the time management myth Get
the exact reasons why people fail and others succeed Know
the exact formula to solve problems Extreme success is by
definition outside the realm of normal action. Instead of
behaving like everybody else and settling for average results,
take Massive Action with The 10 X Rule, remove luck and
chance from your business equation, and lock in massive
success.
The keystone of Gay's world-famous series of books, first
published in 1980, is a complete reference on closing sales
and a guide to new sales presentations in today's
marketplace. Not a beginner's manual or self-help book, this
classic is designed to help master closers brush up and study
total closing procedures.
After three years as a PI, Harry Bosch returns to the LAPD.
The superb page-turning eleventh Bosch novel from the
award-winning No. 1 bestselling author. Harry is back,
assigned to the LAPD's Open-Unsolved Unit with his former
cop ally and partner, Kizmin Rider. These detectives are the
Closers. They are thrown into a politically sensitive and
dangerous case when a white supremacist is connected to
the 1988 murder of a mixed race girl. The police department
has changed, but one thing hasn't - Harry's nemesis, Irving.
The former Deputy Chief has been pushed from power and
given a virtually meaningless new role. Full of vengeance,
Irving calls Harry a 'retread'. He watches from the sidelines
like an injured bear, hoping Harry will make a mistake . . .
The Closer’s Survival Guide is perfect for sales people,
negotiators, deal makers and mediators but also critically
important for dreamers, investors, inventors, buyers, brokers,
entrepreneurs, bankers, CEO’s, politicians and anyone who
wants to close others on the way they think and get what they
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want in life. Show me any highly successful person, and I will
show you someone who has big dreams and who knows how
to close! The end game is the close.
Rainmakers are the people who bring money into their
organisations and this book is packed with hints and tips to
pursue prospective customers and keep them.
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