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How can I get motivated when my mental energy feels like ... mush? Life insists
we do things like: - Get out of bed. - Study for exams. - Show up for work. - Think
about exercise. - Make sales calls. The list goes on and on. There are so many
mind-numbing things we know we should do, but our minds and bodies say,
"No!" So what do we really need? How about strategies we can actually use?
Instead of feeling defeated and sluggish, we can take iron-fisted control of our
minds and get motivated in less than 60 seconds. We can struggle, feel guilty,
and fight motivation fatigue for the rest of our lives, or we can learn how to be
smarter than our unmotivated brains. Life is short. Let’s feel motivated to do
what we have to do. No need to suffer. Let our minds work for us, instead of
against us. Scroll up and start reading this book now!
This book describes taking your life to a new level with a flattering signature
wardrobe. It's about women loving themselves enough to stop settling for
mediocre, heart-sink wardrobes. It reveals a path to choice and freedom for high
achieving women wanting a competitive edge. It's about leveraging personal
image to create that competitive edge, through image manipulation using color,
cut and fit. With a handmade signature wardrobe you get the deeply satisfying
feeling of knowing you're celebrating and selling your competence. You eliminate
the frustration of nagging thoughts about appearance, feel comfortable, confident
and beautiful, and the world responds!Master Tailor Julie Browne creates an
expression of a woman's unconditional self-love, by getting to know her and
building a signature wardrobe of intimate treasures of comfort, beauty and
passion.
#1 Wall Street Journal Bestseller Instant New York Times Bestseller A gamechanging approach to marketing, sales, and advertising. Seth Godin has taught
and inspired millions of entrepreneurs, marketers, leaders, and fans from all
walks of life, via his blog, online courses, lectures, and bestselling books. He is
the inventor of countless ideas that have made their way into mainstream
business language, from Permission Marketing to Purple Cow to Tribes to The
Dip. Now, for the first time, Godin offers the core of his marketing wisdom in one
compact, accessible, timeless package. This is Marketing shows you how to do
work you're proud of, whether you're a tech startup founder, a small business
owner, or part of a large corporation. Great marketers don't use consumers to
solve their company's problem; they use marketing to solve other people's
problems. Their tactics rely on empathy, connection, and emotional labor instead
of attention-stealing ads and spammy email funnels. No matter what your product
or service, this book will help you reframe how it's presented to the world, in order
to meaningfully connect with people who want it. Seth employs his signature
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blend of insight, observation, and memorable examples to teach you: * How to
build trust and permission with your target market. * The art of
positioning--deciding not only who it's for, but who it's not for. * Why the best way
to achieve your goals is to help others become who they want to be. * Why the
old approaches to advertising and branding no longer work. * The surprising role
of tension in any decision to buy (or not). * How marketing is at its core about the
stories we tell ourselves about our social status. You can do work that matters for
people who care. This book shows you the way.
The Hairy Maclary wall frieze features Hairy Maclary and 11 of his friends: Muffin
McLay, Bottomley Potts, Schnitzel von Krumm, Bitzer Maloney, Hercules Morse,
Scarface Claw, Slinky Malinki, Greywacke Jones, Mushroom Magee, Pimpernel
Pugh and Zachary Quack. The frieze is printed in 3 x 840mm lengths, which can
be easily attached to a nursery wall to create an instant decorative feature. The
Hairy Maclary frieze offers parents a delightful and inexpensive decorative
treatment for their child's nursery or bedroom. It will appeal to adults and children
alike.
The Jungle is a 1906 novel written by the American journalist and novelist Upton
Sinclair (1878–1968). Sinclair wrote the novel to portray the lives of immigrants in
the United States in Chicago and similar industrialized cities. Many readers were
most concerned with his exposure of health violations and unsanitary practices in
the American meatpacking industry during the early 20th century, based on an
investigation he did for a socialist newspaper. The book depicts working class
poverty, the lack of social supports, harsh and unpleasant living and working
conditions, and a hopelessness among many workers. These elements are
contrasted with the deeply rooted corruption of people in power. A review by the
writer Jack London called it, "the Uncle Tom's Cabin of wage slavery." Sinclair
was considered a muckraker, or journalist who exposed corruption in government
and business. He first published the novel in serial form in 1905 in the Socialist
newspaper, Appeal to Reason, between February 25, 1905, and November 4,
1905. In 1904, Sinclair had spent seven weeks gathering information while
working incognito in the meatpacking plants of the Chicago stockyards for the
newspaper. It was published as a book on February 26, 1906 by Doubleday and
in a subscribers' edition.
Ami lives on Culion, an island for people who have leprosy. Her mother is
infected. She loves her home - but then islanders untouched by sickness are
forced to leave. Ami's desperate to return before her mother's death. She finds a
strange and fragile hope in a colony of butterflies. Can they lead her home before
it's too late?
Learn how the pros get instant rapport and cooperation with even the coldest
prospects. The #1 skill every new distributor needs.
WARNING: This is not the actual book Looking for Alaska by John Green. Do not
buy this reading Sidekick if you are looking for a full copy of this great book.Use
this expert sidekick to dissect these themes in Looking for Alaska, while enjoying
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a detailed analysis of each chapter of the book. If that wasn't enough, we close
with potential questions and responses to help you get the conversation started
with co-workers, friends, or fellow book club members.This newly discovered
gem from the past (2005) has become a must-read, thanks in no small part to the
success of Green's 2012 masterpiece: The Fault in Our Stars. As many Green
fans have already discovered, our sidekick is the ultimate go-to source for
understanding the complexities of John Green's tales of teen angst and tragedy.
Looking for Alaska tells the story of Miles Halter, a 16-year-old with a nondescript
life who is seeking a "Great Perhaps." In his quest, he finds himself at the Culver
Creek Boarding School, where his past life of boredom and safety takes a back
seat to adventure and sexual experimentation.His trek to the other side of the
tracks takes him only a few steps, as he meets Alaska Young just down the hall
at school. She is sexy, funny, and everything else that makes teenage boys
drool. She is also a self-destructive sort, headed toward the "After" portion of
Looking for Alaska, where everything comes crashing down. As our sidekick
details, the themes of life and death weave their way through the novel, drawing
the characters closer together while preparing them for something that will rip
them apart.
If you want to motivate your employees to be more productive, convince your
customers to use more of your products and services, encourage a loved one to
engage in healthier habits, or inspire any change in yourself, renowned
psychologist Dr. Michael Pantalon can show you how to achieve Instant Influence
in six simple steps. Drawing on three decades of research, Dr. Pantalon's easy-tolearn method can create changes both great and small in 7 minutes or less. This
scientifically tested method succeeds in every area of work and life by helping
people tap into their deeply personal reasons for wanting to change and finding a
spark of "yes" within an answer that sounds like "no."
Winner of the Whitbread Book of the Year 'Outstanding...a stunningly good read'
Observer 'Mark Haddon's portrayal of an emotionally dissociated mind is a
superb achievement... Wise and bleakly funny' Ian McEwan The Curious Incident
of the Dog in the Night-Time is a murder mystery novel like no other. The
detective, and narrator, is Christopher Boone. Christopher is fifteen and has
Asperger's Syndrome. He knows a very great deal about maths and very little
about human beings. He loves lists, patterns and the truth. He hates the colours
yellow and brown and being touched. He has never gone further than the end of
the road on his own, but when he finds a neighbour's dog murdered he sets out
on a terrifying journey which will turn his whole world upside down.
A ground-breaking exploration of the changing nature of trust and how to bridge
the gap from where you are to where you need to be. Trust is the most powerful
force underlying the success of every business. Yet it can be shattered in an
instant, with a devastating impact on a company’s market cap and reputation.
How to build and sustain trust requires fresh insight into why customers,
employees, community members, and investors decide whether an organization
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can be trusted. Based on two decades of research and illustrated through vivid
storytelling, Sandra J. Sucher and Shalene Gupta examine the economic impact
of trust and the science behind it, and conclusively prove that trust is built from
the inside out. Trust emerges from a company being the “real deal”: creating
products and services that work, having good intentions, treating people fairly,
and taking responsibility for all the impacts an organization creates, whether
intended or not. When trust is in the room, great things can happen. Sucher and
Gupta’s innovative foundation for executing the elements of trust—competence,
motives, means, impact—explains how trust can be woven into the day-to-day and
the long term. Most importantly, even when lost, trust can be regained, as
illustrated through their accounts of companies across the globe that pull
themselves out of scandal and corruption by rebuilding the vital elements of trust.
Why can’t we convince others? And why won’t people listen? We say great
things to people. We offer great products to prospects. We share our vision and
passion with others. And they don’t believe us, they don’t buy, and they don’t
share our vision and passion. We say great things, but people don’t believe us or
act on our message. Why? Well, we don’t need more good things to say.
Instead, we need to learn how to get people to believe and trust the good things
we are saying already. It’s not about the price. It’s not about the salesman’s
breath. It is not about the leader’s PowerPoint presentation. It is all about the
magical first few seconds when we meet people. What happens? In the first few
seconds, people make an instant decision to: 1. Trust us. Believe us. Or, in the
first few seconds, people make an instant decision to: 2. Turn on the salesman
alarm. Put on the “too good to be true” filter. Be skeptical. Look for “the catch.”
This decision is immediate, and unfortunately, usually final. Tom "Big Al"
Schreiter shows us exactly how to build a bond of trust and belief with prospects
in seconds. How? By talking directly to the decision-making part of the brain, the
subconscious mind. In this book, “How To Get Instant Trust, Belief, Influence
And Rapport! 13 Ways To Create Open Minds By Talking To The Subconscious
Mind,” we will learn easy four- and five-word micro-phrases and simple, natural
techniques that you can master within seconds. Yes, this is easy to do! Our
message should be inside of other people’s heads, not bouncing off their
foreheads. Our obligation is to get our message inside of their heads so they will
have options and choices in their lives. Now, if we can’t get people to trust and
believe our message, then we will effectively be withholding our message from
them. Use these short, easy, tested, clear techniques to build that instant rapport
with other people. Then, everything else is easy. If you are a leader, a salesman,
a network marketer, an influencer, a teacher, or someone who needs to
communicate quickly and efficiently, this book is for you. Order your copy now!
Do you find it difficult coming up with thought-provoking conversation starters or
topics to discuss with your partner? Do you want to discover insightful questions
that can lead to having deeper, exciting, and more meaningful conversations as a
couple? Don't have much to talk about except the day-to-day life activities? If you
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answered yes to any of these questions, you’re not alone. We all want to have
better, more substantial, and engaging conversations everyday with our
significant other. However, knowing where to start or the right questions to ask
can be a challenge when things become routine. That's why we wrote Questions
for Couples. We have used these open-ended questions to get to know each
other more deeply, have better conversations, and improve our relationship. We
believe these questions will do the same for your relationship too. In Questions
for Couples, you will discover: 1. 469 Thought-provoking conversation starters for
connecting, building trust, and rekindling intimacy in your relationship. 2. Fun,
engaging, and open-ended questions that will lead to some of the best
conversations you have had in a while with your partner, bring you closer, and
really get you learning about each other. 3. Creative conversation starters for
communicating and expressing your feelings, needs, and desires. 4. Refreshing
questions you can discuss with each other on a daily or weekly basis to help you
grow your relationship, as well as personal development. Simply select 365
questions that you love, and use them for a 365 Days of Questions Challenge
with your partner. 5. Thought-provoking questions that will help you talk about
things you might never think of on your own, which is especially helpful if you are
looking for something new to talk about. 6. Inspiring conversation starters for
setting yearly goals as a couple, so you can grow together while achieving them.
7. Exciting sex questions that will get you talking and sharing your sexual desires,
so you can have better and more satisfying sex. And much more. You can have
great conversations when you know what questions to ask. You just need the
right questions. Open-ended questions that will spark deeper conversations, so
you can discover and learn more about yourself, and your partner. Whether you
are dating, in a committed relationship, engaged, married, or in a long-distance
relationship, this book is for you. Questions for Couples will get you talking for
hours, even if you have very little to talk about. Plus because it’s pocket-sized,
it's easy to take everywhere; for road trips, coffee dates, to date nights dinner or
events, the beach, vacation trips, etc. Now, get your copy of this questions book
for couples today. ----- Related keywords to this Questions for Couples book:
Questions for couples, marriage questions, relationship questions, questions for
dating couples, dating questions, questions for couples book, relationship
questions, relationship questions book, questions couples, questions for couples
game, questions for couples therapy, questions for married couples, questions
for married couples fun, questions for couples to ask each other, book of
questions for couples, what if questions for couples, 365 questions for couples,
questions for engaged couples, relationship questions to ask, relationship
questions game, relationship questions for couples, fun relationship questions,
dating icebreaker questions, marriage counseling questions, conversation
starters for couples, conversation starters,
Survival Skills for Freelancers will help you achieve freelance success, and get
more enjoyment from self-employment. Through a combination of personal
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anecdotes, practical advice and tales from the freelance community, it busts the
myths about solo working and takes an honest look at the reality of freelance life.
Discover how to survive and thrive as a freelancer - without neglecting your
mental health and wellbeing. THE CASE FOR FREELANCE LIFE The freelance
dream is often portrayed as: Earning good money doing the thing you
love+working where you like+working how you like+working when you like Why
does no one tell us just how relentless the business end of freelance life can be?!
There are 2 million freelancers in the UK alone. Yet 20% of self-employed
businesses don't make it through the first year, and 60% don't survive beyond
five years. Those are scary stats! Yes, working alone can be damn hard. But
going into self-employment with your eyes wide open gives you the best chance
of success. Survival Skills for Freelancers shares an honest and realistic view of
self-employment, to help you rock the socks off freelance life. ABOUT THE
AUTHOR Sarah Townsend has spent the past 20 years as a freelance marketing
copywriter. She built a successful freelance career with very little guidance - but
you don't have to. In Survival Skills for Freelancers she shares the secrets and
surprises she's learnt from self-employment: both the things that worked AND the
things that didn't. She guides you through the highs and lows all freelancers face
- from isolation, uncertainty and self-doubt to knowing what to charge, when to
ask for help, and when to say no. These tried and tested strategies are based on
her own experience, backed up by research, resources and quotes from the
freelance community. WHAT PEOPLE ARE SAYING "I've been freelancing for
over 15 years and I wish I'd read this book on day one. Every page is packed
with practical advice and hard-won wisdom. Get it!" Tom Albrighton Author,
Copywriting Made Simple "A brilliantly relatable and comprehensive guide that
holds your hand with compassion and humour through the rocky yet undeniably
exciting world of self-employment." Louise Goss Founder of The Homeworker
"Genuinely useful advice, delivered in an honest, charming and witty style, with a
focus on mental health and wellbeing. An essential read whether you're a new or
established freelancer." Steve Morgan Author, Anti-Sell "An honest and human
perspective of 20 years of freelance experience. This book is like having your
own personal business mentor." Anna Gunning Copywriter and speaker "Before
you take the leap into self-employment, spend your first few pounds on this book.
It'll make every subsequent pound and hour better spent." Matthew Knight
Founder, Leapers WHAT'S INCLUDED Survival Skills for Freelancers covers
issues such as: the fundamentals of freelancing three strategies to deal with
isolation knowing your worth - and what to charge trusting your instinct, and
learning to say no achieving balance and avoiding burnout the importance of
investing in your business the qualities that help you survive and thrive as a
freelancer
Choose: A quick death. . . or a slow poison. . . About to be executed for murder,
Yelena is offered an extraordinary reprieve. She`ll eat the best meals, have
rooms in the palace - and risk assassination by anyone trying to kill the
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Commander of Ixia. And so Yelena chooses to become a food taster. But the
chief of security, leaving nothing to chance, deliberately feeds her Butterfly`s
Dust - and only by appearing for her daily antidote will she delay an agonising
death from the poison. As Yelena tries to escape her new dilemma, disasters
keep mounting. Rebels plot to seize Ixia and Yelena develops magical powers
she can`t control. Her life is threatened again and choices must be made. But this
time the outcomes aren`t so clear. . .
Five years and more than 100,000 copies after it was first published, it's hard to
imagine anyone working in Web design who hasn't read Steve Krug's "instant
classic" on Web usability, but people are still discovering it every day. In this
second edition, Steve adds three new chapters in the same style as the original:
wry and entertaining, yet loaded with insights and practical advice for novice and
veteran alike. Don't be surprised if it completely changes the way you think about
Web design. Three New Chapters! Usability as common courtesy -- Why people
really leave Web sites Web Accessibility, CSS, and you -- Making sites usable
and accessible Help! My boss wants me to ______. -- Surviving executive design
whims "I thought usability was the enemy of design until I read the first edition of
this book. Don't Make Me Think! showed me how to put myself in the position of
the person who uses my site. After reading it over a couple of hours and putting
its ideas to work for the past five years, I can say it has done more to improve my
abilities as a Web designer than any other book. In this second edition, Steve
Krug adds essential ammunition for those whose bosses, clients, stakeholders,
and marketing managers insist on doing the wrong thing. If you design, write,
program, own, or manage Web sites, you must read this book." -- Jeffrey
Zeldman, author of Designing with Web Standards
The true secret to success in sales is caring. Caring for others, caring for results, caring for
growth. Those who care the most, sell the most. Really Care For Them is for those who want
to learn to do sales the right way with the most success as fast as possible. It helps readers
escape adversarial, competitive, self-destructive sales behavior by developing a collaborative,
trust-based approach to selling in a way that builds value and trust. Many sales books teach
what to do, Really Care For Them teaches how to do it. Everyone can learn skills and scripts;
the real differentiator is the salesperson and how they sell. Packed with only the most
important information, behaviors, and characteristics that enable personal and professional
growth, Really Care For Them is the first book every salesperson needs to read. It
demonstrates what the top performers do in an accessible, easy to understand format and
makes it easier to learn to sell without reading tons of extra words, boring theories, and
outdated ideas. Really Care For Them inspires growth, creativity, compassion, accountability,
and courage.
What should a new distributor do first? So much for the new distributor to learn, only part-time
hours, but they need to build quickly. MLM is different than a regular job. Every new person in
your business should have a copy of this book to guide them in the early days of their network
marketing career. This book shows the beginner exactly what to do, exactly what to say, and
does it through the eyes of brand-new Distributor Joe. "Big Al" teaches Distributor Joe a very
basic system to get to 100 distributors fast. Using just a few contacts and a very simple,
rejection-free appointment and presentation system, Distributor Joe learns by observing, and
thus builds leadership skills instantly. The magic script to help every new distributor get his first
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network marketing distributor makes it easy to build deep. In a few words or examples "Big Al"
brings to light the real answers to network marketing leadership challenges. You’ll find the
same humor and directness that has endeared "Big Al" to his workshop audiences throughout
the world. Published as Big Al Tells All (Sponsoring Magic) in 1979, and revised in 1985 and
1999, this latest revision includes updates to match the changes in the network marketing
industry. It still retains the classic techniques that are essential to successful network
marketing. Every new person deserves instant success in MLM, so why not use this easy
system to get them started fast? Motivation, attitude, positive attitude and philosophy are great,
but at some point, every new MLM distributor has to learn the skills of what to say and do. This
is the book they need. Big Al’s MLM Sponsoring Magic: How To Build A Network Marketing
Team Quickly is a fun and fascinating network marketing system that every new distributor
enjoys. What a great way to start off a new distributor's career, with this easy-to-read book.
Order your copy now!
This book deals with the roots of our mistrust and the ways that we can learn to recover our
lost sense of trust. What we normally consider trust is actually a false trust, a childish, fantasy
trust. This kind of false trust is dependent on how others and life treats us. Life teaches us
through the painful experiences of disappointment and betrayal how to learn a new kind of
trust, a real sense of trust which comes from inside and no longer dependent on outside events
and experiences. Trust arises first from retrieving self-trust and then trust towards others
follows naturally from that re-discovery. In the book, the authors teach by sharing liberally from
their own personal experiences and also with examples from their work as international
seminar leaders.
From bestselling Landmarks author Robert Macfarlane and acclaimed artist and author Jackie
Morris, a beautiful collection of poems and illustrations to help readers rediscover the magic of
the natural world.
The national bestseller that shows how anyone can master the proven scientific techniques of
neurolinguistic programming (NLP) and forge instant relationships, instant chemistry, instant
intimacy at will--now with a special chapter on sexual rapport! Trains the reader to control
others' perceptions, dissolve communication barriers, create more intimate relationships,
negotiate more effectively, and more.
It started with the protagonist's failure to find correct option to define himself as religious or
spiritual or spiritual but not religious while making an account on a social networking site. He
thought he was an artist first. It took him a pilgrimage to Badrinathji where a story unfolds to
relieve him of his dilemma. All the mundane things on this journey and life of strangers he
meets, arouse a chain of complex thoughts which he connects to his study of subjects like
science, philosophy or theology. A cluster and constellation of thoughts make him understand
what to him being religious, spiritual or artist means. His juvenile mind and divine destiny, the
mind of God, work upon him every moment on this pilgrimage to sculpt an Aastik out of him
and then a mellow encounter of Aastik with a young Maths teacher leaves him introduced to
her God, whom he takes back to his home. So it's a story of Aastik, someone who is not a deist
or an atheist but one who makes this life a pilgrimage where his God lives with him, besides
him, crowned as the first member of his family.
Tells the stories of 80 plants from around the globe, bringing to life the science of plants by
revealing how their worlds are intricately entwined with our own history, culture and folklore
An instant Wall Street Journal Bestseller The definitive guide to communicating and connecting
in a hybrid world. Email replies that show up a week later. Video chats full of “oops sorry no
you go” and “can you hear me?!” Ambiguous text-messages. Weird punctuation you can’t
make heads or tails of. Is it any wonder communication takes us so much time and effort to
figure out? How did we lose our innate capacity to understand each other? Humans rely on
body language to connect and build trust, but with most of our communication happening from
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behind a screen, traditional body language signals are no longer visible -- or are they? In
Digital Body Language, Erica Dhawan, a go-to thought leader on collaboration and a
passionate communication junkie, combines cutting edge research with engaging storytelling
to decode the new signals and cues that have replaced traditional body language across
genders, generations, and culture. In real life, we lean in, uncross our arms, smile, nod and
make eye contact to show we listen and care. Online, reading carefully is the new listening.
Writing clearly is the new empathy. And a phone or video call is worth a thousand emails.
Digital Body Language will turn your daily misunderstandings into a set of collectively
understood laws that foster connection, no matter the distance. Dhawan investigates a wide
array of exchanges—from large conferences and video meetings to daily emails, texts, IMs, and
conference calls—and offers insights and solutions to build trust and clarity to anyone in our
ever changing world.

"An incredibly powerful mind management model that can help a person become
happier, more confident, and a healthier more successful person"--Cover.
How to Get Instant Trust, Belief, Influence and Rapport!13 Ways to Create Open Minds
by Talking to the Subconscious MindKaas Pub
A practical guide to being a trusted advisor for leaders in any industry In this hands-on
successor to the popular book The Trusted Advisor, you'll find answers to pervasive
questions about trust and leadership—such as how to develop business with trust,
nurture trust-based relationships, build and run a trustworthy organization, and develop
your trust skill set. This pragmatic workbook delivers everyday tools, exercises,
resources, and actionable to-do lists for the wide range of situations a trusted advisor
inevitably encounters. The authors speak in concrete terms about how to dramatically
improve your results in sales, relationship management, and organizational
performance. Your success as a leader will always be based on the degree to which
you are trusted by your stakeholders. Each chapter offers specific ways to train your
thinking and your habits in order to earn the trust that is necessary to be influential,
successful, and known as someone who makes a difference. Self-administered
worksheets and coaching questions provide immediate insights into your current
business challenges Real-life examples demonstrate proven ways to "walk the talk"
Action plans bridge the gap between insights and outcomes Put the knowledge and
practices in this fieldbook to work, and you'll be someone who earns trust quickly,
consistently, and sustainably—in business and in life.
176 pages of amazing marketing lessons and case studies to get more prospects for
your business immediately.
'This will change how you see everything' Linda Swidenbank; Publishing Director, Time
Inc (UK) 'Reveals the vital difference between how we really think and how we think we
think' Rory Sutherland; Vice Chairman, Ogilvy & Mather This book will change how you
think about what drives you to succeed. Groundbreaking new research reveals how
your state of mind holds the key to your motivation, success and happiness. Compelling
evidence combined with inspiring stories and insights will unlock a powerful new
mindset that will instantly boost your performance and open your eyes to what it really
takes to excel. 'If you want to power-up your performance, read this book' Shaa
Wasmund, author of Stop Talking, Start Doing 'Genuinely transformational' Josh
Krichefski, COO MediaCom 'Compelling' David Pugh-Jones, Global Creative Director,
Microsoft 'Life-changing!' Sophie Hearsey, Editor, that's life! 'Highly recommended!' Karl
Marsden, Managing Director, Shortlist Media Ltd 'Deceptively powerful' Stuart Taylor,
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CEO Kinetic Worldwide
Shadow Me 2: Let's Speak Kinyarwanda! contains a series of thirty-seven dialogues
designed to help you speak and understand Kinyarwanda quickly. Familiarize yourself
with Kinyarwanda used in everyday situations such as meeting and greeting someone
for the first time, going to the market, making a purchase, talking about the weather,
ordering coffee at a local cafe, enjoying a meal with a family, and much more. Build
your vocabulary with the glossaries included. Enhance your listening comprehension
with the free audio recordings available for download.* *See inside for details.
From the co-creator of The Manifesting Academy and host of the Journey to
Manifesting podcast, 200 mini meditations to help you rise above fear and manifest the
life of your dreams
The Instant-Series Presents "Instant Genius" How to Think Like a Genius to Be One
Instantly! When you hear the word "genius" - what immediately pops into your mind?
Perhaps, people like Albert Einstein, Isaac Newton, Leonardo da Vinci, and Thomas
Edison just to name a few. What did all these folks have? What was the common factor
that made them a genius? And is possible for you to also be like them? Now what is a
genius? Geniuses are, first and foremost, extraordinary individuals... They are always
somewhat ahead of their time, and their contributions to the world have shaped society
into what we know it as of today with all the remarkable fleets of advanced
achievements unheard of in the past - just look at how far we have come with modern
medicine, science, technologies, etc. And geniuses have helped mankind evolved into
more intelligent beings - pushing us to all strive for even greater possibilities. So how to
become a genius? The widely-accepted notion is...you're either born with a genius IQ
or not; however, being a genius has less to do with your level of intelligence. Everybody
has their own form of genius. The key is how to unlock that inner genius of yours.
Within "Instant Genius": * How to easily create a custom "genius trigger button" step-bystep, so you can activate it to turn on your full-intellectual mental capacity at will, at
anywhere, and at anytime. * How to channel your inner genius through the power of
your subconscious mind, by doing the "subconscious self-session" technique to open
doors to new ways of thinking. * How to use personalized "visual mental imprints" as
your sources of inspirations and motivations to spark your creative genius to generate
unlimited innovative ideas. * How to develop genius reflexes to handle any complex
problem and come up with ingenious solution to have people look up to you, always
wanting to hear what you have to say. * How to optimize your mind to work in relentless
genius mode with full concentration and inexhaustible energy where obstacles no
longer exist, through an in-depth "4-stages process" you can implement whenever you
want. * Plus, custom practical "how-to" strategies, techniques, applications and
exercises on how to think like a genius. ...and much more. All of us has the potential to
be our own geniuses. You just only need to be guided on how to unleash that genius
brain power within you - to finally realize what you're truly capable of. You will be
amazed and even surprised yourself.
I need a fake date. She needs my late-night expertise. Now, if we can just keep our hands off
each other... As the premier best-man-for hire in all of Manhattan, I promise discretion, so
when I need a plus one for a couple of “I dos,” I turn to my gorgeous, clever, witty best
friend’s sister. She's my good friend, too, and I lust after her completely. I mean, I TRUST her
completely. After all, just look how she's kept her lips sealed about the hot, multi-O night we
spent together. Yes, just look at those sexy lips. In any case, we only fell off the wagon once,
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and it was months ago. I’m sure we can make it through these weddings without banging each
other in the limo. Or can we? INSTANT GRATIFICATION is a sexy, standalone romantic
comedy!
Clashing with a prominent fishing family that wants to increase profits by dredging the reef,
marine life activist Kara teams up with Paralympics sailing hopeful Felix when a baby albino
dolphin is caught in an old fishing net and separated from its mother. By the author of Wild
Wings.
Gain Accses To Exact Secret Million Dollar Companies use To Build Instant Trust and Rapport
to convert prospect into raving buyer.
A New York Times bestseller and “a passionate, urgent” (The New Yorker) examination of the
growing inequality gap from the bestselling author of Bowling Alone: why fewer Americans
today have the opportunity for upward mobility. Central to the very idea of America is the
principle that we are a nation of opportunity. But over the last quarter century we have seen a
disturbing “opportunity gap” emerge. We Americans have always believed that those who
have talent and try hard will succeed, but this central tenet of the American Dream seems no
longer true or at the least, much less true than it was. In Our Kids, Robert Putnam offers a
personal and authoritative look at this new American crisis, beginning with the example of his
high school class of 1959 in Port Clinton, Ohio. The vast majority of those students went on to
lives better than those of their parents. But their children and grandchildren have faced
diminishing prospects. Putnam tells the tale of lessening opportunity through poignant life
stories of rich, middle class, and poor kids from cities and suburbs across the country,
brilliantly blended with the latest social-science research. “A truly masterful volume” (Financial
Times), Our Kids provides a disturbing account of the American dream that is “thoughtful and
persuasive” (The Economist). Our Kids offers a rare combination of individual testimony and
rigorous evidence: “No one can finish this book and feel complacent about equal opportunity”
(The New York Times Book Review).
God loves us and has a plan for us. Every human being is a part in that plan. There is
opposition in all things, and overcoming trials is one of the most important lessons we can
learn. It took me a long time to figure this out and I am grateful for what I have learned. But
those lessons did not come without a price. In this little book, I will humbly share some of what
I have learned.
NALI By Esther Henry In an era of darkness, mystery, tropical jungles and cannibalism, Nali
tries to buck the ancient traditions, only to find herself deeply entrenched in them. As a young
girl full of dreams, she is given to a tribal elder in marriage and quickly learns that her girlhood
dreams could be shattered overnight. The rain forest held a secret refuge that only Nali knew,
where she took her dreams and her delusions. Will she be forced to succumb to a subservient
role the rest of her life, or can she overcome the hopelessness that comes with isolation,
ignorance and tradition? Deep in the heart of New Guinea lies the village of Mendoka,
beautifully camouflaged from the rest of the world. Although the village has yet to be
discovered, the outside world would soon have an influence on their lives. An interruption to
their peaceful simplicity would both terrify them and cause them to search for answers.
Readers will be able to follow the lives of those who lived in a much simpler time and become
immersed in the culture that controlled their everyday existence.
Make workplace conflict resolution a game that EVERYBODY wins! Recent studies show that
typical managers devote more than a quarter of their time to resolving coworker disputes. The
Big Book of Conflict-Resolution Games offers a wealth of activities and exercises for groups of
any size that let you manage your business (instead of managing personalities). Part of the
acclaimed, bestselling Big Books series, this guide offers step-by-step directions and
customizable tools that empower you to heal rifts arising from ineffective communication,
cultural/personality clashes, and other specific problem areas—before they affect your
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organization's bottom line. Let The Big Book of Conflict-Resolution Games help you to: Build
trust Foster morale Improve processes Overcome diversity issues And more Dozens of
physical and verbal activities help create a safe environment for teams to explore several
common forms of conflict—and their resolution. Inexpensive, easy-to-implement, and proved
effective at Fortune 500 corporations and mom-and-pop businesses alike, the exercises in The
Big Book of Conflict-Resolution Games delivers everything you need to make your workplace
more efficient, effective, and engaged.
With this book, you will: Build your personal brand & unlock more job opportunities Make new
connections that genuinely support and appreciate you Live a life full of awesome people who
wants you to succeed My name is Tam and through networking... I was able to land my dream
job as the Entrepreneurship Director for Camp BizSmart, teaching at places like Stanford
University. I got to host events and connect with major influencers like Venture Capitalists,
Investors, and Entrepreneurs at VC firms on Sand Hill Road. I met my entrepreneur heroes:
Steve Blank, Eric Ries, and Alex Osterwalder. I also geo connected with my other role models
like James Altucher & Ryan Porter. I was able to land speaking gigs for clients like Rotary
International, AIESEC United States, & TEDx! Because of my network, I have to consistently
turn down job opportunities from powerful people because I simply cannot do them all. I'm not
saying this to brag, I'm sharing this with you to prove that ANY ONE can do this. When I
graduated from school, I was a NOBODY. The best advice I got was: "Just go network!" But
honestly, what does "networking" even mean!? Does that mean I have to suck up to people for
them to like or notice me? Why would business professionals want to talk to a young guy like
me? I was confused. No one taught me how to network. I always imagined we had to
exchange business cards with each other and talk about golf. Fast forward two years later, I
have been blessed to be connected with many influential people including entrepreneurs,
authors, investors, business professionals, creative artists, and so much more. I didn't grow up
rich. My family isn't well-connected. I'm not blessed with any special talents. So how did I do it?
I want to share exactly what I did to build my network so that you don't have to go through the
hardships and struggles that I went through. In this book, it will show you step by step what
mindset you should have, proven tactics on how to connect with people, and how to get started
immediately. Regardless if you're a college student, graduate, working full-time, or even
unemployed... These tips and techniques have been PROVEN to drive massive results.
Networking is a massively useful skill that will open so many opportunities for you. Mastering
networking would not only lead to more job offers and new connections but help build an
awesome support group to motivate & inspire you. This precious skill is something that school
will never teach you but all the secrets are here... What are you waiting for?: )
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