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What Is PropertyAgentSecrets? PropertyAgentSecrets is NOT just another "how to" book on property marketing or
motivation. It is NOT about getting more inquiries on your property listings - yet these secrets will help you get
exponentially MORE inquiries than you've ever experienced before. It is NOT about increasing your appointments or
closings - yet these secrets will increase your appointments and closings exponentially MORE than reposting credits
daily on PropertyGuru or online portals ever could. PropertyAgentSecrets is A SHORTCUT. Low inquiries and closings
are symptoms of a much greater problem that's a little harder to see (that's the bad news, but a lot easier to fix (that's the
good news). Inside you will find the actual playbook we created after running thousands of tests and taking 10 years to
perfect what works for real estate agents anywhere. You now have access to all of the Processes, Secrets and Scripts
that we used to transform hundreds of property agents' careers and helped free up their time for family, weekends and
vacations. "I first approached Yasser in 2017 as I hated Technology & I'm not IT savvy. I found him to be a genuine,
caring person who gets real results for his agents. I've been using his system for about a year, and impressively, I have
managed to change the way I do business without using any of the old school methods. This is why I NEVER had to
chase a single prospect since getting his system, because they came to ME fast and furious. And because of Yasser's
highly effective techniques, I managed to SELL 2 landed homes in under 30 DAYS each! I'm very happy. My only regret
was that I did not have enough time and manpower to follow up, as I'm very sure I could have sold even MORE homes.
This is the only TOTAL system for all property agents in Singapore that I know of. I highly recommend Yasser's system if
you hate technology or have no time for Marketing." - FRED TEO, KFPN There is something for EVERYONE: You're
thinking of JOINING Real Estate; Once you get your license, this will be the PLAYBOOK and mentoring you need to build
and grow your new career the right way by copying the success of those who succeeded before you and avoid the tears,
blood and sweat of all those who failed! You're a Part Time Agent; then this book will teach you how to DOUBLE your
income fast, kiss that lousy job goodbye and live life on your terms without a boss breathing down your neck! You're a
NEW Full Time Agent; then this book will hold you by the hands, step-by-step and show you the PATH to earn a
Rewarding Income (and the Respect) doing what you love! You're a SEASONED Veteran; then this book will show
what's holding you back & demonstrate what exactly you need to do for a BREAKTHROUGH year and become a Top
Producer fast! You're a TOP PRODUCER; then what got you so far will not sustain you here (because, let's be honest,
you're not Superhuman). This book will teach you how to hire Team Members and go on to DOMINATE your
Marketplace without all of the headaches that come with managing People! Yasser khan was a struggling property agent
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back in 2008 who transformed his realtor business in only under 11 months to multiple six figures after abandoning all oldschool methods. For more than 10 years now, he's been quietly helping Property Agents quadruple their inquiries,
appointments and sales by systemising their entire business and by leveraging Marketing, Technology & People.
'This is a compelling thriller that keeps the reader hooked until the end.' - VOYA starred review 'Readers will be drawn in
by Armstrong's expert pacing and meticulously constructed mystery. As the Bishop boys and Winter finally piece together
the truth, the plot races towards a gripping climax. Fans of April Henry will relish this thriller' - Booklist Reeve's End is the
kind of place every kid can't wait to escape. Each summer, a dozen kids leave and at least a quarter never come back.
Winter Crane doesn't blame them - she plans to do the same in another year. She'll leave behind the trailer park, and
never look back. All she has to do is stay out of trouble. But then she has a chance encounter with a boy called Lennon,
injured and left for dead in the woods. Her discovery has Winter questioning everything she thought she knew about her
sleepy town. And when Lennon vanishes and his brother Jude comes looking for him, things take a sinister turn.
Someone wants Winter out of the picture. Can she trust Jude? Or will he deliver them both into the hands of a stalker? A
gripping YA thriller by New York Times number one bestseller Kelley Armstrong. Books by Kelley Armstrong: Women of
the Otherworld series Bitten Stolen Dime Store Magic Industrial Magic Haunted Broken No Humans Involved Personal
Demon Living with the Dead Frost Bitten Walking the Witch Spellbound Thirteen Nadia Stafford Exit Strategy Made to be
Broken Wild Justice Rockton City of the Lost A Darkness Absolute This Fallen Prey Watcher in the Woods Alone in the
Wild Darkest Powers The Summoning The Awakening The Reckoning Otherworld Tales Men of the Otherworld Tales of
the Otherworld Otherworld Nights Otherworld Secrets Otherworld Chills Darkness Rising The Gathering The Calling The
Rising Cainsville Omens Visions Deceptions Betrayals Rituals
NEW EDITION--REVISED AND UPDATED with all-new chapters on productivity! Legendary business coach and
entrepreneur Dean Graziosi takes you from where you are in life to where you want to be, using simple tools to reshape
daily routines and open new doors to prosperity--whether you're a fellow entrepreneur, an employee or executive, or a
new grad in your first job. Millionaire Success Habits is a book designed with one purpose in mind: to take you from
where you are in life to where you want to be in life by incorporating easy-to-implement "Success Habits" into your daily
routine. Legendary business coach Dean Graziosi has broken down the walls of complexity around success and created
simple success recipes that you can quickly put to use in your life to reach the level of wealth and abundance you desire.
This book is not about adding more time to your day. It is about replacing those things that are not serving your future
with success habits designed specifically to assist you on your journey to a better you. In these pages, you'll: • Drill down
deep to identify your "why"--the true purpose that drives you and the real reason you want to prosper • Expose and
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overcome the "villain within" that's holding you back • Unlock the single biggest secret to being productive (it's probably
not what you think) • Believe in your own massive potential--so you can make it a reality • Use Dean's 30-day Better Life
Challenge to catapult you into your new life Now updated with brand-new chapters on productivity and mastering the art
of achievement, Millionaire Success Habits gives you the tools you need to radically reshape your daily routine and open
new doors to prosperity.
"Cold calling is the lowest percentage of sales call success. If you invest the same amount of time in reading this book as
you do in cold calling, your success percentage and your income will skyrocket."- Jeffrey Gitomer, Author, Little Red
Book of Selling "You can never get enough of a good thing! Read this book and USE its contents!"- Anthony Parinello,
Author, Selling to Vito and Stop Cold Calling Forever Salespeople everywhere are learning the hard way that cold calling
doesn't work anymore. Yet, millions of salespeople are stuck in the past, using twentieth-century sales techniques to try
to lure twenty-first century customers. There has to be an easier way to find prospects - and there is. Today's most
successful salespeople are using modern technology to bring prospects to them, rather than fishing for prospects over
the phone or knocking on doors. Never Cold Call Again offers practical, step-by-step alternatives to traditional cold calling
for salespeople, small business owners, and independent professionals who are actively building a client base. The
Information Age presents endless opportunities for finding leads without cold calling. In fact, Frank Rumbauskas’s
system brings prospects to the salesperson, rather than the other way around. Readers will find unbeatable sales advice
on effective self-promotion, generating endless leads, how to win prospects using e-mail, prospecting on the Web,
networking, developing effective proposals, and much more. Frank J. Rumbauskas Jr. (Phoenix, AZ) provides marketing
consultation and coaching services to firms who wish to provide qualified leads to their sales force rather than have them
spend productive work time cold calling. He is the author of the self-published hit Cold Calling Is a Waste of Time
(0-9765163-0-6).
"Simple Sabotage Field Manual" by United States. Office of Strategic Services. Published by Good Press. Good Press
publishes a wide range of titles that encompasses every genre. From well-known classics & literary fiction and non-fiction
to forgotten?or yet undiscovered gems?of world literature, we issue the books that need to be read. Each Good Press
edition has been meticulously edited and formatted to boost readability for all e-readers and devices. Our goal is to
produce eBooks that are user-friendly and accessible to everyone in a high-quality digital format.
Does the early bird always catch the worm? Society largely praises early risers while maligning so-called "night owls."
However, countless research studies have shown that night owls are more successful and wealthier than early risers.
The Morning Myth proves that indeed, night owls are generally more successful in life than early risers. It restores night
Page 3/11

Online Library Never Cold Again Online Playbook
owls’ self-confidence, and encourages them to achieve more on their natural schedules. In The Morning Myth, Frank J.
Rumbauskas provides practical tips to help night owls thrive: • Informs employers about how much productivity they're
losing by forcing night owls to be at work bright and early • Offers advice on how to schedule both early risers and night
owls for maximum productivity • Shows night owls how to achieve maximum happiness at work • Coaches managers on
getting the most out of their night owl employees Whether you’re a night owl yourself, or employ those who find their
work “mojo” later in the day, The Morning Myth breaks down stereotypes and shows you how to increase productivity
around the clock.
Love, Simon meets Friday Night Lights in this feelgood LGBTQ+ romance about a trans teen torn between standing up
for his rights and staying stealth. 'A sharply observant and vividly drawn debut. I loved every minute I spent in this story' Becky Albertalli Fifteen-year-old Spencer Harris is a proud nerd, an awesome big brother and a Messi-in-training. He's
also transgender. After transitioning at his old school leads to a year of bullying, Spencer gets a fresh start at Oakley, the
most liberal private school in Ohio. At Oakley, Spencer seems to have it all: more accepting classmates, a decent shot at
a starting position on the boy's soccer team, great new friends, and maybe even something more than friendship with
one of his teammates. The problem is, no one at Oakley knows Spencer is trans - he's passing. So when a discriminatory
law forces Spencer's coach to bench him after he discovers the 'F' on Spencer's birth certificate, Spencer has to make a
choice: cheer his team on from the sidelines or publicly fight for his right to play, even if it means coming out to everyone
- including the guy he's falling for. Perfect for fans of Red, White and Royal Blue.
When the Second World War air raids threaten their safety in the city, Carrie and her brother Nick are evacuated to a
small Welsh village. But the countryside has dangers and adventures of its own - and a group of characters who will
change Carrie's life for ever. There's mean Mr Evans, who won't let the children eat meat; but there’s also kind Auntie
Lou. There's brilliant young Albert Sandwich, another evacuee, and Mr Johnny, who speaks a language all of his own.
Then there's Hepzibah Green, the witch at Druid’s Grove who makes perfect mince pies, and the ancient skull with its
terrifying curse... For adults and young people aged eight and over. Emma Reeves has created a stunning stage
adaptation of Nina Bawden’s much loved classic account of life as an evacuee in the 1940s, which opened at the Lillian
Bayliss Theatre in November 2006. This edition includes teachers' notes and activities for classes based on the play.
The Never Cold Call Again Online PlaybookThe Definitive Guide to Internet Marketing SuccessJohn Wiley & Sons
Of the 17 million people in the U.S. who are involved directly or indirectly in sales, many repeatedly acknowledge facing
four major challenges: No prior sales education or training Lack of formalized sales training, resources, and
methodologies provided by their companies Due to the recession and downsizing era, lack of 12-18 month professional
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sales training for new hires provided by Fortune 500 companies A consistent struggle to keep their sales force,
distributors, manufacturers reps and affiliates motivated and focused on effectively selling their products and services
Mastering the World of Selling helps companies and entrepreneurs overcome these four major obstacles with candid
advice and winning strategies from the leading sales trainers and training companies in the world:
Acclivus*AchieveGlobal*Action Selling*Tony Allesandra*Brian Azar*Baker Communications, Inc.*Mike Bosworth*Ian
Brodie*Ed Brodow*Mike Brooks*Bob Burg*Jim Cathcart*Robert Cialdini PhD*Communispond, Inc.*Tim
Connor*CustomerCentric Selling*Dale Carnegie*Sam Deep*Bryan Dodge*Barry Farber*Jonathan Farrington*Jeffrey
Fox*Colleen Francis*FranklinCovey Sales Performance Solutions*Thomas A. Freese*Patricia Fripp*Ari Galper*General
Physics Corporation*Jeffrey Gitomer*Charles H. Green*Ford Harding*Holden International*Chet Holmes*Tom
Hopkins*Huthwaite, Inc.*Imparta, Ltd.*InfoMentis, Inc.*Integrity Solutions*Janek Performance Group, Inc.*Tony
Jeary*Dave Kahle*Ron Karr*Knowledge-Advantage, Inc.*Jill Konrath*Dave Kurlan*Ron LaVine*Kendra Lee*Ray
Leone*Chris Lytle*Paul McCord*Mercuri International*Miller Heiman, Inc.*Anne Miller*Dr. Ivan Misner*Michael
Macedonio*Sharon Drew Morgen*Napoleon Hill Foundation*Michael Oliver*Rick Page*Anthony Parinello*Michael
Port*Porter Henry*Prime Resource Group, Inc.*Neil Rackham*Revenue Storm*Linda Richardson*Keith Rosen*Frank
Rumbauskas*Sales Performance International, Inc.*Sandler Training*Dr. Tom Sant*Stephan Schiffman*Dan
Seidman*Blair Singer*Terri Sjodin*Art Sobczak*Drew Stevens, PhD*STI International*The Brooks Group*The Friedman
Group*The TAS Group*Brian Tracy*ValueSelling Associates*Wendy Weiss&*Jacques Werth*Floyd Wickman*Wilson
Learning*Dirk Zeller*Tom Ziglar*Zig Ziglar
This practical guide can help any business or organization make sense of the social media buzz and build a successful
online community. • Offers in-depth, how-to advice on the four major social media platforms of interest to most
businesses and explores corporate blogging • Shares both social media success stories and cautionary examples of realworld social media efforts gone awry • Explores the future of social media marketing
Guides readers on the path to financial freedom, discussing how to not only weather but gain from fluctuations in the
stock market, how to get more out of a 401k, and how to avoid paying hidden fees.
"Experienced West End actress Freddy Carlton takes on an Austen-inspired play, a scandal at a country estate, an enthusiastic search for a
passion outside of acting, and the (some people might say icy) heart of London's most feared theater critic"--Back cover.
The average person will speak 123,205,750 words in a lifetime. But what if there were a limit? Oliver and Bernadette are about to find out.
Lemons Lemons Lemons Lemons Lemons imagines a world where we're forced to say less. It's about what we say and how we say it; about
the things we can only hear in the silence; about dead cats, activism, eye contact and lemons, lemons, lemons, lemons, lemons. Lemons
Lemons Lemons Lemons Lemons premiered at Warwick Arts Centre in 2015 and won three Judges' Awards at the National Student Drama
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Festival, before appearing at Latitude Festival, the Edinburgh Festival Fringe and Camden People's Theatre, London.
Seven years ago, a secret society of exceptionally-trained assassins swept over the nation's criminal landscape like a tsunami on a tiny
village. Trained in exotic forms of hand to hand combat, military weaponry, and bleeding edge cyber technology - they hunted down and
purged the most corrupt politicians, CEOs, lawyers, judges, priests, televangelists, social icons, police chiefs, and oligarchs with horrific and
savage efficiency. No mercy was shown to those who destroyed the everyday citizen; no quarter was given to those who oppressed the
innocent. Performing this purge was PIPER'S, Inc., and spearheading the elite corps of PIPER'S, Inc. combatants was Draven Moon, callsign
Temujin, a former special forces commander. A one-man army, he led the resistance; he led the assassinations; he led the raids. He was the
facilitator of the new emancipation of America. But that was seven years ago. . . Today, Moon is serving multiple life sentences in Attica's
super-max prison; the organization's original directors are either dead or retired; and the once invincible combatants of PIPER'S, Inc. are
leaderless, unemployed, and scattered. President Ericka Hedlin, a staunch supporter of PIPER'S, Inc., watches helplessly as the nation
diverges again towards government and corporate corruption, racism, and police brutality. Without Moon, PIPER'S, Inc. is dormant; without
PIPER'S, Inc., America is doomed. But Moon has a plan – an inconceivable and implausible plan. From within his cell, he promises to hunt
down every conspiring facilitator and influencer in every government building, every courthouse, every police precinct, every law firm, every
corporation, every political district, every racist rally, and in every oligarch's mansion – EVERYONE who has damaged and threatened
America in his absence – will be burned alive in the flames of a New Revolution!
Juliette must make a choice. Be a weapon. Or a warrior. Combining a crumbling dystopian world with a compelling heroine who has
inexplicable powers, Shatter Me is a mesmerising thriller. 'Addictive, intense, and oozing with romance.' - Lauren Kate, author of Fallen.
An all-in-one guide to online marketing from the New York Times bestselling author of Never Cold Call Again In Never Cold Call Again, Frank
Rumbauskas shows salespeople how to achieve sales greatness without using those dreaded old tactics like cold calling. Now, in The Never
Cold Call Again Online Playbook, he gives small business owners, independent professionals, and entrepreneurs a complete, all-in-one guide
to the best practices of effective online marketing. The best marketers know all the secrets of using the Internet to fuel business growth. With
The Never Cold Call Again Online Playbook, you'll have access to all the best proven Internet marketing wisdom, tactics, strategies, and
tools. You'll learn how to develop a complete online marketing system that boosts sales and brings in customers galore. A comprehensive
toolkit for creating a complete, powerful, and effective online marketing program for your business Written by online marketing guru Frank
Rumbauskas, bestselling author of Never Cold Call Again and Selling Sucks A revolutionary system for increasing sales without tired old
selling tactics that no longer work anyway How to explode your business with social media sites like Twitter and Facebook For anyone who
owns or operates a business and wants to increase their sales, profits, and visibility online, The Never Cold Call Again Online Playbook is the
ultimate practical resource.
New York magazine was born in 1968 after a run as an insert of the New York Herald Tribune and quickly made a place for itself as the
trusted resource for readers across the country. With award-winning writing and photography covering everything from politics and food to
theater and fashion, the magazine's consistent mission has been to reflect back to its audience the energy and excitement of the city itself,
while celebrating New York as both a place and an idea.

Master the science of funnel building to grow your company online with sales funnels in this updated edition from the
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$100M entrepreneur and co-founder of the software company ClickFunnels. DotCom Secrets is not just another "how-to"
book on internet marketing. This book is not about getting more traffic to your website--yet the secrets you'll learn will
help you to get exponentially more traffic than ever before. This book is not about increasing your conversions--yet these
secrets will increase your conversions more than any headline tweak or split test you could ever hope to make. Low
traffic or low conversion rates are symptoms of a much greater problem that's a little harder to see (that's the bad news),
but a lot easier to &?x (that's the good news). What most businesses really have is a "funnel" problem. Your funnel is the
online process that you take your potential customers through to turn them into actual customers. Everyone has a funnel
(even if they don't realize it), and yours is either bringing more customers to you, or repelling them. In this updated
edition, Russell Brunson, CEO and co-founder of the multimillion-dollar software company ClickFunnels, reveals his
greatest secrets to generating leads and selling products and services after running tens of thousands of his own split
tests. Stop repelling potential customers. Implement these processes, funnels, frameworks, and scripts now so you can
fix your funnel, turn it into the most profitable member of your team, and grow your company online.
Cincinnati Magazine taps into the DNA of the city, exploring shopping, dining, living, and culture and giving readers a
ringside seat on the issues shaping the region.
As a young journalist during the Red Scare of the early 1950s, Ted Polumbaum defied Congressional inquisitors and
suffered the usual consequences--he was fired, blacklisted, and trailed by the FBI. Yet he survived with his integrity intact
to build a new career as an intrepid photojournalist, covering some of the most critical struggles of the latter half of the
20th century. In this biography, written two decades after his death, his daughter introduces this quirky, accomplished,
politically engaged family man of the "Greatest Generation," who was both of and ahead of his times. Polumbaum's
fortitude, humor and optimism emerge, animated by the conscience of principled dissidence and social activism. His
photography, with its unpretentious portrayals of the famous, the infamous, and the unsung heroes of humanity around
the world, reflects his courage in the face of mass hysteria and his lifelong commitment to social justice.
'A virtuoso feat ... a book of panoramic breadth' New York Times Book Review 'A devastating analysis ... Wright is a
master of knitting together complex narratives' The Observer Just as Lawrence Wright's The Looming Tower became the
defining account of our century's first devastating event, 9/11, so The Plague Year will become the defining account of
the second. The story starts with the initial moments of Covid's appearance in Wuhan and ends with Joseph Biden's
inauguration in an America ravaged by well over 400,000 deaths - a mortality already some ten times worse than US
combat deaths in the entire Vietnam War. This is an anguished, furious memorial to a year in which all of America's great
strengths - its scientific knowledge, its great civic and intellectual institutions, its spirit of voluntarism and community Page 7/11
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were brought low, not by a terrifying new illness alone, but by political incompetence and cynicism on a scale for which
there has been no precedent. With insight, sympathy, clarity and rage, The Plague Year allows the reader to see the
unfolding of this great tragedy, talking with individuals on the front line, bringing together many moving and surprising
stories and painting a devastating picture of a country literally and fatally misled. 'Maddening and sobering - as
comprehensive an account of the first year of the pandemic as we've yet seen' Kirkus
Turn the tables on the social dynamics of sales—stop chasing prospects and start closing deals Sales Badassery: Kick
Ass. Take Names. Crush the Competition is a no-nonsense guide to transforming your entire attitude to sales, turning the
old way of doing things on its head to shift all the power to you. The common myth of sales strategy tells you to approach
a prospect from a position of deference—they hold the superior position, forcing you to supplicate, beg, make undue
concessions, and be at their beck and call during and after the sale. This indispensable work shows you that levelling the
playing field is not enough, you need to slant it in your direction. The innovative Sales Badassery philosophy enables you
to turn yourself into an unstoppable sales powerhouse, taking no prisoners along the way. Best-selling author Frank
Rumbauskas has distilled years of successful sales experience into an effective sales philosophy. This invaluable book
provides the tools and guidance for transforming ordinary salespeople into top-level businesspersons. Regardless of
what you sell, the proven techniques of this essential resource will empower you to: Transform yourself into a Sales
Badass, respected by your customers and feared by your competitors Stop sucking up to your prospects and never
accept the word “no” Adopt a zero-tolerance policy for disrespectful and unreasonable customers Convert customers
into colleagues to expand your contacts and increase referrals Sales Badassery: Kick Ass. Take Names. Crush the
Competition is a must-read for everyone tired of chasing prospects and selling their souls for the sake of a sale. This
transformative approach to sales will enable you leverage your power, conquer your competitors, and steer your goals in
the direction you always wanted.
Praise for Selling Sucks "Whew! A terrific new book that blows the lid off the old-school methods of selling-which don't
work anymore-and shows you how to make sales almost like magic! I love this book!" —Joe Vitale, author of The Attractor
Factor and many other books "I love to buy, so I'm going to give every salesperson I know a copy of this book. Maybe
they'll finally stop the old-school, hard-sell shtick that compels me (and everyone else) not to buy." —Michael Port,
bestselling author of Book Yourself Solid "Selling sucks, but making sales doesn't. Read Frank's book to learn the crucial
difference that will almost certainly mean success or failure for your business in the new era of commerce." —Mark
Joyner, bestselling author of Simpleologywww.simpleology.com "Ready to join the ranks of the top sales pros? Buy
Selling Sucks. Apply its lessons. Then watch your results go through the roof." —Randy Pennington, author of Results
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Rule! "Rumbauskas has the ability to overcome the obvious and allow his readers to look at sales in a new dimension.
While many people focus on sales tricks, Rumbauskas shows, in great detail, how to get your prospects to buy because
they come to you informed and trustful of you before you even say 'hello.' He's one of those guys I listen to every time he
speaks. He speaks out of tested methods and not opinion. Prior to marketing online, I spent fourteen years running some
of the largest automobile dealerships in the USA. This is one book I would make recommended reading for every person
who wants to become an elite sales professional. Selling Sucks is a money-making winner." —Mike Filsaime,
MikeFLive.com "Selling Sucks is a must-read for any entrepreneur who wants to run a high-profit, high-integrity business.
Rumbauskas's advice is inspiring, clear, and more importantly, easy to implement. It's honestly one of the best how-to
self-marketing books on the market. Get this book now if you're serious about exploding your sales and making more
money." —Marie Forleo, author and Fox News Online Life Coach www.thegoodlife-inc.com "Rumbauskas has written an
indispensable guide to moving from an average salesperson to a top sales pro. This is a must-read for anyone serious
about their sales career." —Paul McCord, author of Creating a Million-Dollar-a-Year Sales Income
Having presented the definitive portrait of the enlightened male in THE MODERN GENTLEMAN, Phineas Mollod and
Jason Tesauro explore affairs of the heart (and temptations of the loins) in this rollicking sequel. The authors begin by
charting the life of the evolved bachelor, offering sage advice on such topics as ‚ÄúOne-Night Stands,‚Äù
‚ÄúDemystifying the Flogger,‚Äù and ‚ÄúWebslinging‚Äù (dating online). Mollod and Tesauro next contemplate the
transitional man's path from the ‚ÄúMe Cycle‚Äù to the ‚ÄúWe Cycle.‚Äù Whether you are trying to convince close
friends of the charms of your new love or testing the long arm of puritanical parents by ‚ÄúLiving in Sin,‚Äù Mollod and
Tesauro have a stiff drink and cool counsel at the ready. And for those modern bachelors who are getting hitched, the
authors have copious advice on staging an unorthodox wedding with class, managing the financial merger, stoking the
bedroom coals, and embarking on ‚ÄúDaddy Detox.‚Äù Packed with sharp wit and insightful commentary, THE
MODERN LOVER is the definitive guide for guys negotiating the road from bachelor pad to bedroom fads to brand-new
dad. This sequel to THE MODERN GENTLEMAN (40,000 copies sold) offers essential advice and instills savoir faire for
avowed bachelors (rounding out the sexual resume; test-driving toys and tolerances), serial monogamists (balancing
provocative friendships with at-home loyalties; avoiding the dreaded state of ‚ÄúP-Whipped‚Äù), and husbands-to-be
(managing in-laws and outlaws; minding ‚ÄúLights & Darks‚Äù). Mollod and Tesauro are monthly manners columnists
for Men's Health magazine. Authors Mollod and Tesauro have championed manners ‚Äúmakeovers‚Äù on CNN and
The Montel Williams Show. From the Trade Paperback edition.
Packed with engaging examples and case studies from companies including Amazon, IBM, and Pepsi, as well as unique
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insights from sales professionals across the globe, this comprehensive textbook balances research, theory, and practice
to guide students through the art and science of selling in a fast-changing and digital age. The text highlights the
emerging role of storytelling, sales analytics and automation in a highly competitive and technological world, and includes
exercises and role plays for students to practice as they learn about each stage of the selling process. As well as its
focus on selling, the text also provides students with essential sales management skills such as onboarding, coaching,
mentoring, and leading salespeople, as well as managing sales pipelines, territories, budgets, systems, and teams when
not in the field. Online resources are included to help instructors teaching with the textbook, including PowerPoint slides
and a testbank. Chapter overviews and teaching notes for the roleplays included in the text and suggested course
projects and worksheets are also provided for instructors. Suitable for courses on selling and sales management at all
college and university levels.
Don't get mad, get even! In this poignant and hilarious novel, Rachael Allen brilliantly explores the nuances of high
school hierarchies, the traumas sustained on the path to finding true love, and the joy of discovering a friend where you
least expect. In the small town of Ranburne, high school football rules and the players are treated like kings. How they
treat the girls they go to school with? That's a completely different story. Liv, Peyton, Melanie Jane, and Ana each have
their own reason for wanting to teach the team a lesson—but it's only when circumstances bring them together that they
come up with the plan to steal the one thing the boys hold sacred. All they have to do is beat them at their own game.
China is the world's fastest-growing economic powerhouse. Everybody knows this. But behind the headlines a once-in-ageneration sexual and cultural revolution is taking place - all in the bars, cafes and streets of China's growing megacities. Welcome to this new China. Writer and journalist Jemimah Steinfeld meets the young people behind the world's
fastest-moving nation to unveil their attitudes towards love, life and sexuality. Young Chinese have new words to
describe the world they live in: 'little emperors' - single men who have grown up under the one child policy - they're bossy
and selfish; 'bare branches' - those without children; 'leftovers' - women over twenty-six who aren't married; 'comrade' how the gay community identifies itself; 'love markets' - weekend gatherings across China where parents attempt to find
husbands and wives for their children, and others show up to match-make young singles and even offer boyfriends for
hire.Jemimah Steinfeld introduces the people at the heart of this world, from the woman starting China's first online
dating agency to the mistresses of the rich and powerful; from the company trying to sell sex toys to China's middleclasses to the sino-punks of Beijing's bar scene. Little Emperors and Material Girls is the book which will change the way
you see China.
Wine serves an important role both in Scripture and in the Christian church, but its significance has received relatively
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little theological attention in modern times. This book fills that gap. Viewing wine as a gift of God's created bounty and as
a special symbol used pervasively throughout Scripture, Kreglinger canvasses the history of wine in the church,
particularly its use in the Lord's Supper, discusses the fascinating process of winemaking, and considers both the health
benefits of wine and the dangers of alcohol abuse. Offering a vision of the Christian life that sees God in all things including the work of a vintner and the enjoyment of a well crafted glass of wine.
A masterful and eye-opening examination of Trump and the coercive control tactics he uses to build a fanatical devotion
in his supporters written by “an authority on breaking away from cults…an argument that…bears consideration as the next
election cycle heats up” (Kirkus Reviews). Since the 2016 election, Donald Trump’s behavior has become both more
disturbing and yet increasingly familiar. He relies on phrases like, “fake news,” “build the wall,” and continues to spread
the divisive mentality of us-vs.-them. He lies constantly, has no conscience, never admits when he is wrong, and projects
all of his shortcomings on to others. He has become more authoritarian, more outrageous, and yet many of his followers
remain blindly devoted. Scott Adams, the creator of Dilbert and a major Trump supporter, calls him one of the most
persuasive people living. His need to squash alternate information and his insistence of constant ego stroking are all
characteristics of other famous leaders—cult leaders. In The Cult of Trump, mind control and licensed mental health
expert Steven Hassan draws parallels between our current president and people like Jim Jones, David Koresh, Ron
Hubbard, and Sun Myung Moon, arguing that this presidency is in many ways like a destructive cult. He specifically
details the ways in which people are influenced through an array of social psychology methods and how they become
fiercely loyal and obedient. Hassan was a former “Moonie” himself, and he presents a “thoughtful and well-researched
analysis of some of the most puzzling aspects of the current presidency, including the remarkable passivity of fellow
Republicans [and] the gross pandering of many members of the press” (Thomas G. Gutheil, MD and professor of
psychiatry, Harvard Medical School). The Cult of Trump is an accessible and in-depth analysis of the president, showing
that under the right circumstances, even sane, rational, well-adjusted people can be persuaded to believe the most
outrageous ideas. “This book is a must for anyone who wants to understand the current political climate” (Judith StevensLong, PhD and author of Living Well, Dying Well).
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